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Disclaimer: The opinions expressed in this article are not professional advice but rather is a commentary of the 
market conditions. Please do not rely on the information and make your own enquiries when buying property. 
All þgures quoted are from REIWA sources. 

During the market boom of pre global
þnancial crisis, landlords got used to
substantial rent increases as each lease
was renewed. As global þnancial 
markets began to melt down, 
federal government intervention saw
the introduction of generous First Home
Buyer grants that lasted through to
December 2009. 

This initiative certainly helped the 
property market along with sales 
volumes increasing throughout the 
market into the early parts of 2010. 
But with such strong þrst home buyer 
activity, residential rents stabilized as 
traditional tenants bought property
instead. 

Median rents have stuck fast at $360
per week since December 2008 and
vacancy rates increased until 
December when median rent 
improved marginally to $370 per week.
According to REIWA, Fremantleõs 
edian rent is $430 per week, the same
as it was in March 2009.

In the process of selling real estate the Agent is normally acting for and 
on behalf of the seller and is, in fact, bound by law to follow the sellersõ 
instructions unless it is unlawful or unethical to do so. When acting for the seller, 
the agent is also obliged to be “fair to all other parties” including the buyer.

But what does “being fair” really mean in the context of a property 
transaction? The answer to this question has several shades of grey but 
certainly, the agent is obliged to disclose any òmaterial factó about a 
property prior to a contract to buy being formed. Material facts are loosely 
deþned as being bits of information that may cause a buying decision to 
alter its course. And what might be unimportant to one buyer may be vital 
to another.

Being fair also includes answering questions honestly and providing 
general advice but probably does not extend to suggesting which 
conditions a buyer may wish to include in an offer to purchase. It is in 
the sellerõs interest to receive an offer with as few conditions as possible, 
therefore an agent who suggests to a buyer they ought to include, for
example, a building inspection clause could be acting against his or her
legal duty. 

Agents approach this matter differently. Many will suggest a series of 
standard conditions that a buyer should include with their offer 
and whilst strictly outside the agentõs mandate, probably a fair 
and reasonable approach especially for inexperienced buyers. 
Whereas some agents will simply ask the question, òdo you wish to 
include any special conditions with your offer?” and leave it at that. 

Either way, it is advisable that as a buyer, you are well prepared before
making an offer to purchase. Ask pertinent questions of the agent, 
determine what special conditions will suit your individual needs and
ensure they are drafted in a manner that provides the contractual 
protection you are seeking.

When Buying, Have your Conditions Ready
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